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Legal Disclaimer
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The statements described in this presentation that are not historical facts are forward-looking statements within the meaning of Section 27A of the Securities Act of 1933, as amended, and Section 21E of the Securities
Exchange Act of 1934, as amended.

These statements contain words such as "possible," "intend," "will," "if," "expect," or other similar expressions. Forward-looking statements are based on management’s current expectations and assumptions, and are
subject to inherent uncertainties, risks and changes in circumstances that are difficult to predict.

As a result, actual results could differ materially from those indicated in these forward-looking statements. Factors that could cause actual results to differ materially include, but are not limited to, the following: our
small number of customers; credit risks of our key customers and certain other third parties; reduced expenditures by oil and natural gas exploration and production companies; termination or renegotiation of our
customer contracts; general economic conditions and conditions in the oil and gas industry; competition within our industry; excess supply of drilling units worldwide; limited mobility of our drilling units between
geographic regions; operating hazards in the offshore drilling industry; ability to obtain indemnity from customers; adequacy of insurance coverage upon the occurrence of a catastrophic event; governmental, tax and
environmental regulation; changes in legislation removing or increasing current applicable limitations of liability; effects of new products and new technology on the market; our substantial level of indebtedness; our
ability to incur additional indebtedness; compliance with restrictions and covenants in our debt agreements; identifying and completing acquisition opportunities; levels of operating and maintenance costs; our
dependence on key personnel; availability of workers and the related labor costs; increased cost of obtaining supplies; the sufficiency of our internal controls; changes in tax laws, treaties or regulations; operations in
international markets, including geopolitical risk, applicability of foreign laws, including foreign labor and employment laws, and foreign currency exchange rate risk; any non-compliance with the U.S. Foreign Corrupt
Practices Act; and our incorporation under the laws of the Cayman Islands and the limited rights to relief that may be available compared to U.S. laws.

Many of these factors are beyond our ability to control or predict. Any, or a combination of these factors, could materially affect our future financial condition or results of operations and the ultimate accuracy of
the forward-looking statements. These forward-looking statements are not guarantees of our future performance, and our actual results and future developments may differ materially from those projected in the
forward-looking statements. Management cautions against putting undue reliance on forward-looking statements or projecting any future results based on such statements or present or prior earnings levels.

We may not update these forward-looking statements, even if our situation changes in the future. All forward-looking statements attributable to us are expressly qualified by these cautionary statements.
Additional information concerning factors that could cause actual results to differ materially from those in the forward-looking statements is contained from time to time in filings we may make with the Securities and
Exchange Commission (the “SEC”), which may be obtained by contacting us or the SEC. These filings are also available through our website at www.vantagedrilling.com or through the SEC’s Electronic Data Gathering and
Analysis Retrieval system (EDGAR) at www.sec.gov.

Should one or more of these risks or uncertainties materialize, or should underlying assumptions prove incorrect, actual results may vary materially from those indicated. All subsequent written and oral forward-looking
statements attributable to the company or to persons acting on our behalf are expressly qualified in their entirety by reference to these risks and uncertainties. You should not place undue reliance on forward-looking
statements. Each forward-looking statement speaks only as of the date of the particular statement, and we undertake no obligation to publicly update or revise any forward-looking statements to reflect events or
circumstances that occur, or which we become aware of, after the date hereof, except as otherwise may be required by law.

All non-GAAP financial measure reconciliations to the most comparative GAAP measure are displayed in quantitative schedules on the company’s website at: www.vantagedrilling.com.

This presentation does not constitute an offer to sell, or a solicitation of an offer to buy, any securities. Investors must rely on their own evaluation of Vantage Drilling International. and its securities, including the merits
and risks involved. Nothing contained herein is, or shall be relied on as, a promise or representation as to the future performance of Vantage Drilling International.

http://www.vantagedrilling.com/
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Presentation Topics



Vantage Post Chapter-11
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• Emerged as Vantage Drilling International in February 2016

• Emerged with Strong Balance sheet:

– $249 million Cash on Balance sheet

– $219M in 1st and 2nd Lien Debt*

• Strong Safety and Operational reputation 

• 3 Rigs contracted going down to 2

* Plus Convertible 3rd Lien debt stapled to VDI shares, 1% PIK for 4 years, Step-up to 12% PIK after, maturity 2030, converts prior to Feb 10th, 2019 

upon certain conversation events. Please visit our public filings for details



Vantage 2.0
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• New CEO, New CFO, New GC, New VP Marketing and VP HR…

but same Operations Team

• Refocused the company on three Wildly Important 

Goals (WIGs)

#1 - Stellar safety and operational performance

#2 - Put all Rigs back to work

#3 - Reduce costs and preserve cash to navigate the downturn
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• Fleet-wide Safety Stand Down on CEO’s 1st day on the job

• Outcome:
– A new Safety-focused Vision: “A Perfect Day, Every Day”  

• No Incident
• No Downtime
• A Happy Client

– Perfect Day Leadership training for offshore Supervisors
– Systems Simplification

• Results:
– Excellent Safety Performance with only 1 LTI since mid-2016 
– TOTAL Deepwater Rig of the Year  - Tungsten Explorer

WIG #1 – Steller Safety and Operational Performance



Total Deepwater Rig of the Year
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WIG #2 – Put all our rigs back to work

Driven by Clients’ preference ranking:
1. Active rigs
2. Recently idled rigs
3. Warm stacked rigs
4. New rigs yet to Drill any wells
5. Cold stacked rigs
6. New Builds yet to be ordered
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Jackups Utilization Bifurcation 
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Source: Fearnley, IHS-Petrodata

Clients’ preference for Modern Jackups:

• Superior drilling performance
– Offline stand building capabilities
– 3 x high flow mud pumps
– Larger cantilever capacity (reach & load)
– Larger hoisting capacity

• Better logistics 
– Bigger deck space and higher Variable 

Deck Load 
– Ability to move and jack up in greater 

weather ranges
– Ability to jack up with full preload, cutting 

moving time and client cost

• Bigger and better accommodation
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WIG #2 – Put all our rigs back to work
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Sold out Jackups fleet, one Drillship to go
• Jackups Utilization at 100%  and Drillships at 67% at YE 2017
• All contracted rigs with positive cash flow margins

  2017 2018
 Rig Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4
 Jackups
 Emerald Driller TOTAL - Qatar TOTAL - Qatar

 Sapphire Driller ENI CONGO

 Aquamarine Driller CPOC - JDA Thailand/Malaysia

 Topaz Driller

 Vantage 260

 Drillships
 Platinum Explorer ONGC INDIA

 Titanium Explorer

 Tungsten Explorer OptionTOTAL - Congo 

ENI CONGO

NEW AGE Cameroon

2016

OPHIR Thailand PC KETAPANG - Indonesia

ENI CONGO



WIG #3 – Reduce Costs and Preserve Cash

11

2017 Adjusted for $11.5M Nonrecurring Legal and Severance cost through June-2017
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Where are the cost reductions

12

• Fit-for-Purpose Shore-based organization – Smaller and move to Dubai

• Offshore wages doubled from 2007 to 2012… Now they’ve been readjusted

• Nationalization and Regionalization of senior Offshore positions

• Lowered wages allowed for healthy manning levels of the stacked rigs:

– Platinum Explorer, Sapphire Driller and Topaz Driller reactivated for less than $25M 

combined in 2017

• Supply Chain playing a significant role



Way Forward
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Vantage Way Forward

• Company Structure and Assets well positioned for the long-haul
– Low Cost Structure
– Working rigs
– All Contracted rigs on positive cash flow margins
– Healthy Balance sheet

• Continued operational focus:
– Drive for Zero incidents and downtime
– Re-contract rigs and start Dayrate increase efforts
– Maintain the strong Balance sheet and low cost structure

• Investigate strategic options including Refinancing, M&A, IPO and 
rig acquisitions
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